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Shorteuts to &

“The 4 Questions That You Must Know

to Succeed in Today's Market!”

* The Important Questions
You MUST Ask Every Seller.

* How to Recognize the
Profitability of Each
Property.

* How to Make Sure You
Never Over-pay for Any
property.

* Secrets Seasoned
Investors Don’t Want You
to Know.
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ﬂle Psychm)gy of « Instantly Recognize the

Effective Negotiati 101 Kind of Seller You Are
clive ego la lﬂg 3 About to Negotiate With.
"Getting Started™

* What to Say to Any Seller
That Will Guarantee
Positive Results.

« Different Conversations
for Each Personality Type.

* How to Instantly Build
Rapport With Anyone.
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* Every Form You MUST
Get From Each Contractor.

* The Ultimate Contractor
Agreement to Guarantee
You Won't Be Ripped Off
Ever Again.

« Rehab Worksheets to
Record The Scope of Work
The Contractor MUST
Complete Before They Get
Paid.
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Never Step Into A Bank
Again “4” Day Seller
Financing Boot Camp

At My “4” Day
Bootcamp You Get
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Boot Camp Day “One”
* The Step-by-Step Details of What
Successful Investors Do Every Day.

* Why You No Longer Need to Worry About
Market Conditions Ever Again.

* Where to Find All the Deals You Will Ever
Need Others Aren’t Looking At.

* Which Are the Most Profitable Properties
to Look For and Why?

* All of My Marketing Letters, My Unique
Ideas and Marketing Materials.
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Boot Camp Day “Two”

* What Makes the Difference Between the
Mediocre Deals and the Great Deals.

* The Critical Things You Need to Look For That
Make You More Money.

* Be Able to Analyze Each Deal at Lightening Speed
So You Never Over Pay for Any Property Again!

* How to Use the Complete Set of Buying Formulas
So You Can Insure and Lock In Your Profits When
You Buy.

« Different Negotiating Tips With Sellers Other
Investors Don’t Know How to Do to Overcome
the Problem of Every Seller Telling You They Only
Want ALL CASH.
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Boot Camp Day “Three”
You Are Going to Learn How to Structure Different
Creative Deals.
You Will Spend “8” Full Hours Analyzing Deals and
Structuring Offers That Will Guarantee You Make
Money.
How You Can Make Offers Where Little or NO CASH
or Credit Will Ever Be Needed.
The Secrets of How to Make the Ultimate Multiple
Offers and How to Stack Them That Sellers Will
Love.
You Will Learn Why Offering “CASH” IS NOT the
Only Thing Many Sellers Want or Need That Make
Sense to Your Seller — for Truly Win — Win Deals.
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Boot Camp Day “Four”
This Is A Crucial Part of the Training That Takes You
Into the Heart of Every Deal to Make What You need
to Do Every Time a Habit and Part of Your DNA.
This Is When Everything Comes Together So You Are
Able to Tell Me the Best Way How to Structure the
Deals.
After the Fourth Day You Walk Away Knowing How to
Do All the Paperwork to Insure Your Safety and Lock
In Those Profits When You Buy!
You Get All of the Buying Forms and Documents You
Will Ever Need to Do Seller Financing Deals.
Multiple Ways to Create CASH Out of Thin Air When
You Need It and Have None.
Multiple Selling Strategies That Will Increase Your
Profits When You Sell With Seller Financing Terms
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“4” Day Boot Camp

$1,997

Includes All Three Courses Plus the Bonuses

For Two People
(If Two People Come They Share One Course)

Paid Students Can Repeat For
FREE Up to 2 Additional Boot Camps
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Option # 1 — Full Payment $1,997.00

For the “4” Day Bootcamp and Courses
Courses Including CD’s or All Courses On a Thumbdrive

Option # 2 - “4” Day Bootcamp and Courses
with Payments of $665.67 for the

3 Consecutive Months
Courses Including CD’s or All Courses On a Thumbdrive

Option #3 -
Courses “ONLY” and “NO Bootcamp” $997.00
or “2” Payments of $498.50

for 2 Consecutive Months
Courses In Hard Copy or All Courses On a Thumbdrive
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“Without the BootCamp”

Plus All of the Same Bonus
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What You Get In My Red Course

* My 90 Day Getting Started Procedure. You Can’t

Make Money Until You Get Started. Pg. 16
* How to Get Sellers to Keep His Letters for Years.
Pg. 30

* The Critical Questions You Must Ask Every Seller
That Will Put More Deals In Your Pocket. Pg. 72

* Numerous Extra Money Making Ideas to Use When
Rehabbing Any Property to Get a Higher Price or
More Rent. Pg. 93

* Multiple Ways to Do “TAX FREE” Deals.  Pg. 151
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My White Course — What You Get

What You Must Know About Each Deal Before
Making Your Offer to Buy. Pg. 8
The Thought Process of a Successful Investor  Pg. 47

The “7" Buying Formulas That Will Insure You
Never Over-pay for Any Property. Pg. 67

Ideas How to Get “Price” or “Terms” Pg. 73
Investor Secrets That Generate More Profits.  Pg. 92

How to Find Money When You Don’t Have Any.
Pg. 121
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My Blue Course — What You Get
35 Previously Deals Done In the Past to Review
When You Need to Make An Offer. Pg. 52
The “15” Step Buying Procedure to Keep You On
Track From Start to Finish of Every Deal. Pg. 65
All the “Buying” Paperwork and Forms You

Need to Do Any Creative Deal. Pg. 86
Several Selling Strategies When Doing a Seller
Financing Transaction. Pg. 95

All the “Selling” Paperwork You Will Need.
Pg. 125
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